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FAIRPAY: ADAPT IVELY WIN-WIN C UST OMER RELAT IONSHIPS (PAPERBAC K)    

Business Expert Press, United States, 2016. Paperback. Condition: New. Language: English . Brand New Book ***** Print on Demand *****."Anyone
responsible for monetizing digital content in consumer markets should understand this radically new perspective on pricing and how to maximize
customer lifetime value. FairPay provides strategies and operational methods for creating better relationships -- to increase loyalty, market reach,
and profits. - Shelly Palmer, Business Advisor, Author, Commentator Reisman unveils a new world of possibilities through an innovative and
visionary methodology that introduces a reference platform for digital value exchange. FairPay is very versatile in its applications and compatible
across industries. It is a great example of what disruption could look like in a new digital business era. - Lucila Pagnoni, News Corp Australia FairPay
boldly explores the future of pricing from a co-creation of value perspective. Highly recommended for digital business entrepreneurs, as well as
established firms working on their digital transformation. - Jim Spohrer, IBM and A groundbreaking and definitive book on pricing strategy for the
digital age. This highly innovative and practical work shows how enterprises can develop relationship-based pricing strategies leading to long-term
customer relationships, based on principles of equity and fairness for both customer and supplier. - Professor Pennie Frow, University of Sydney
Business School Businesses recognize the need to become more customer focused, but struggle to see how. At the same time, our logic and business
models for selling digital content and services are broken. Digital relationships enable services at low cost, but we still focus on discrete transactions
at prices that consumers see as exploitive. This book explains how a revolutionary approach to pricing can solve these problems. It proposes a new
architecture for cooperative service relationships that is personalized and continuously adaptive. FairPay operationalizes a new logic for
conducting ongoing business relationships...
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Yo u  May Also  Like  

Tw itter M arketin g Wo rkb o o k: H o w  to  M arket Y o u r Bu sin ess o n  Tw itter                   
Createspace Independent Publishing Platform, United States, 2016. Paperback. Book Condition: New. Workbook. 279 x 216 mm.
Language: English . Brand New Book ***** Print on Demand *****.Twitter Marketing Workbook 2016 Learn how to market your...
R ead  P DF »  

C ro ch et:  L earn  H o w  to  M ake M o n ey  w ith  C ro ch et an d  C reate 10 M o st P o p u lar C ro ch et Pattern s f o r Sale:  (  L earn                                       
to  R ead  C ro ch et P attern s,  C h arts,  an d  Grap h s,  Begin n er s C ro ch et Gu id e w ith  P ictu res)                           
Createspace, United States, 2015. Paperback. Book Condition: New. 229 x 152 mm. Language: English . Brand New Book ***** Print on
Demand *****.Getting Your FREE Bonus Download this book, read it to the end and...
R ead  P DF »  

It's  J u st a Date:  H o w  to  Get 'em, H o w  to  R ead  'em, an d  H o w  to  R o ck 'em                    
HarperCollins Publishers. Paperback. Book Condition: new. BRAND NEW, It's Just a Date: How to Get 'em, How to Read 'em, and How
to Rock 'em, Greg Behrendt, Amiira Ruotola-Behrendt, A fabulous new guide to dating...
R ead  P DF »  

Do n t L in e Th eir P o ckets With  Go ld  L in e Y o u r Ow n  A  Small  H o w  To  Bo o k o n  L iv in g L arge                              
Madelyn D R Books. Paperback. Book Condition: New. Paperback. 106 pages. Dimensions: 9.0in. x 6.0in. x 0.3in.This book is about my
cousin, Billy a guy who taught me a lot over the years and who...
R ead  P DF »  

Dad d y teller:  H o w  to  Be a H ero  to  Y o u r Kid s an d  Teach  Th em Wh at s R eally  b y  Tellin g Th em On e Simp le Sto ry  at a                             
Time
Createspace, United States, 2013. Paperback. Book Condition: New. 214 x 149 mm. Language: English . Brand New Book ***** Print on
Demand *****.You have the power, Dad, to influence and educate your child. You can...
R ead  P DF »  
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